Prospective Extra-Contractual Negotiation

MIRADOR, LLC

Mirador, LLC specializes in creating customized contracting solutions
designed to reduce the financial risk associated with complex or catastrophic
medical situations when patients receive care outside the current network.

The targeted, specialized service offered by Mirador is performed case by
case, event by event, as part of a unique, case-specific agreement. Addressing
the pertinent issues to the situation maximizes spending efficiency in
catastrophic or complex medical events.
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I would highly recommend their use.” WORKING WITH US

—Loren Kiel, Director
Midwest Group Benefits, Inc. A service agreement will initiate the program. Then, as a case arises, clients

contact Mirador by phone, fax or e-mail. Mirador collects relevant facts
and contacts the applicable health care provider, using a variety of pricing
methods to capture the best rate for services.

Clients will receive a case-specific written agreement setting forth the rates
and terms for the selected care. Mirador arranges for the health care claims
to be repriced, consistent with HIPAA.

(COST SAVINGS

Successfully negotiated savings in 80% of cases referred.

Have achieved savings of up to 75% off of billed charges
through prospective negotiations.

Average savings of over 40% since inception.
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working with Mirador through the Compass Solutions program. ) o
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