Proprietary Risk Management Strategies

ITA Partners, Inc. © (ITA) develops and implements proprietary risk management
strategies to improve medical and financial outcomes in the 120 distinct diseases known
as cancer. Contracting with primary insurers, reinsurers, health plans, health
maintenance organizations, third party administrators, and self-insured employer
groups, I'TA focuses on treatment alignment with national standards, patient education
pa rtners® and support, and insurance claims resolution. With an internationally regarded
Medical Advisory Board ensuring the company is standards-driven and evidence-
based, I'TA links patients, physician and insurers in the drive for superior treatment
results and cost efficiency. I'TA operates independently —it’s not a network or specialty
vendor, nor part of an insurance or pharmaceutical company. OncolQSM, I'TA’s
patent-pending, Web-based risk management platform for catastrophic illnesses, drives
decision support and intervention to improve outcomes, reduce financial exposure, and
provide transparency for optimum risk management.

Services Provided Through ITA

Treatment Plan Validation — as a stand alone service or a part of case management

B Validation of treatment plan against medical guidelines, plan language, and
reinsurance contract language

B Peer to peer interaction with medical provider(s) to clarify or modify treatment plans

M Prognosis and risk summaries based on the treatment plan and medical records

B Estimated treatment costs

B Guidance for appropriate utilization

TTAs proprietary information technology contains guidelines from federal agencies, professional medical

societies, and hugh-quality clinical trials published in peer reviewed journals.

Oncology Case Management

Driven by a national team of registered nurses averaging 19 years of clinical experience, 11 in oncology
and Oncol QSM adding standardization and scale to all work processes.

B Treatment plan validation

M Assurance that patients and their clinical teams follow prescribed treatments

B Personalized education, support, and side-effect management

B Claims review & resolution

B Individual and aggregate reporting

Claims review & resolution - for members not in case management

B Clinical review of claims in excess of $100k to ensure payers reimburse for
appropriate care

B Claims negotiations with facility or provider upon authority of the client

Cost Savings

B 15% of all reviewed treatment plans are modified by I'TA to meet guidelines

M 35% of patients in case management who would have been hospitalized without
I'TA support are kept out of the hospital

The result: an average reduction of pre-I'TA case costs of approximately 20%
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